AGENDA FOR THE \ ’

ENGLEWOOD CITY COUNCIL
STUDY SESSION
MONDAY, MARCH 26, 2012
COMMUNITY ROOM
6:00 P.M.

I. - Citizen Engagement Platform (Mindmixer)
Phil Bland, Mindmixer Director of National Engagement, will present a
demonstration of Mindmixer, an online citizen engagement platform.

IL. Museum of Outdoor Arts Report - 6:30 p.m. S e
-~ MOA Executive Director Rodney Lontine will provide their annual’ report T e

III. Hotel/Motel Health Code, Enforcement and Licensing ~ 6:45 p.m.
Tri-County Health Environmental Manager Laura DeGolier and Environmental
Health Field Supervisor Jake Lindsay, Police Chief John Collins, Fire Chief
Mike Pattarozzi, Chief Building Official Lance Smith, Community Development
Director Alan White and Finance & Administrative Services Director Frank
Cryglewicz will discuss the hotel/motel health code, enforcement and
licensing.

IV. Allen Filter Plant UV and 1500 West Layton Avenue Closure —71:45 p.m.
i+ Utilities Director.Stu Fonda will discuss the :Allen Filter Plant UV system and EESSIU AR R
the closure of Layton Street near the Allen Filter Plant. oo

- Board-and Commission Liaison Reports —8:00 p.m.
a7 City Council will discuss their partlclpatlon 'on various.boards: and
comumissions. e e 2T o TG

VI. City Manager’s Choice
A. Reminder of Study Session on April 23, 2012 with Littleton City Council

VII. City Attorney’s Choice

VIII. City Council’s Choice
A. Englewood Depot

Please Note: If you have z disability and need auxiliary aids or services, please notify the City. yof

Englewood, 303-762-2407, at least 48 hours in advance of when services are needed. Thank you.




Memorandum

City Manager’s Office

TO: Mayor Penn and Members of City Council
THROUGH: Gary Sears, City Manager

FROM: Michael Flaherty, Deputy City Manager
DATE: March 21,2012

SUBJECT: Civic Engagement Options

At Monday’s Study Session, a representative from MindMixer will conduct a presentation on the
company’s online civic engagement platform.

As we mentioned during the March 5, 2012 Study Session, there are options available to engage and
receive feedback from the community if Council chooses to do so. A list of some of these options and

their associated costs are included below and are briefly described in the respective attachments.
) Y

- Open Town Hall (online citizen engagement platform): $3,300 annually (or $750 per topic/issue)

- MindMixer (online citizen engagement platform): $9,000 annually (or $14,500 for a two-year
contract)

- National Citizen Survey: $10,300 (one-time cost for standard NCS survey)

I have also attached a how-to guide for “Developing Effective Citizen Engagement” prepared by a State
of Pennsylvania legislative agency. This document may be helpful to Council Members in determining
how Council as a body may best engage citizens in the decision-making process.

Leigh Ann and I will be available at Monday’s Study Session to answer any questions Council may have.

Attachments: Open Town Hall Service/Cost Sheet
MindMixer Service/Cost Sheet
National Citizen Survey Cost Sheet
The Center for Rural Pennsylvania, “Developing Effective Citizen Engagement”
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Civit
Fair Open Town Hall is priced to work within your budget, whether you purchase an annual
subscription or our single topic service.
Legat
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& HTMLICSS option

& iistener Parade

¥
4
4
&
4
s
v’
v
e
"4
4
v

% Supporter Option
3 Poling Option

£ File Storage
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(¢ Constituent Announcements

& Constituent Helpdesk {emait)

@i Chent Helpdesk {email ar phaone)

o

@ 1T Services

3 MNumber of topics Unlimited One
& Term {ne year Unlimited
@ Admin Accounts One One

7y Design Serdees One topic One topic

Price for Government Agency with Jurisdiction

Population:

Up to 25,000 S 2400 $ 700
25,001 - 50,000 $ 3300 $ 750
50,001 - 75,000 § 4200 $ 800
75,001 - 100,000 $ 5400 S 85U
Miare than 100,000 S A30C § 8ag

Elected Cffisial?

22

if vou are an elected official, and want to use Open Town Hall, contact us for pricing.




1111 North 13th Street, Suite 101 Omaha, NE 68102

DESCRIPTION OF SERVICES

MindMixer is thrilled about the opportunity to work with you! This document outlines the
description of services MindMixer provides.

ACCOUNT MANAGEMENT & TECHNOLOGY SERVICES

Account management and technology services are at the cornerstone of the MindMixer offering.
These services include:

e Custom MindMixer Virtual Town Hall Website

» Site hosting

o Site administration

» Site moderation

= Weekly status calls with a dedicated account manager

e Access to the data and metrics dashboard for city staff

Integration with text and call-in capabilities

» Interactive mapping (map-based idea submission)

¢ Post project report including data, metrics, and profile information for project participants

MARKETING AND OUTREACH SERVICES

Marketing and outreach services are often times the difference between average participation
and excellent participation. MindMixer understands the importance of marketing the site and
driving site traffic. In order to achieve excellent participation, MindMixer in partnership with the
client, provides the following services:

Traditional Media Outreach
Provide the city with press releases, news articles, links to successful television stories, and additional
information used by traditional media. MindMixer works with city communications staff to facilitate contact

with local traditional media.

Social Media Outreach

Provide the client with effective Facebook and Twitter messaging to be utilized on existing social media
network pages managed by the client. Additionally, MindMixer will create a project-specific Twitter page to
drive additional traffic to the project site. Lastly, MindMixer will identify and make contact with local social
media influencers, ensuring project content is communicated to large numbers of local residents.

On-the-Ground Outreach

Provide the client a marketing asset library including paper and digital copies of project specific posters,
fliers, newsletter inserts, utility bill inserts, and business card handouts. Additionally, MindMixer will
also provide a reference guide for city leaders and volunteer groups with directions on placement and
distribution of marketing assets.

COST OF SERVICES

12 Months: $9,000 24 Months: $14,500

- www.MindMixer.com




2012 Enrollment Form

The National Citizen Survey™
The NCS Basic Service $10,300*

Your selection of additional options will be confirmed during the preparation for your community’s
citizen survey. At that time, you will pay the full cost of the additional options you have chosen. You
will be invoiced for the balance of the Basic Service after the survey process is completed.

Additional options available:
Comparison to prior NCS results No Charge
' National benchmark comparisons ' e |
_Comparison to prior (non-NCS) results e
" Custom benchmark comparisons_ - e $1

”_Demographlc subgroup comparisons $900
. Expanded: malllng (sample size increased from 1,200 t0.3,000 households] ; " $7.100 !
_Geographic subgroup comparisons e $1,100
- One open-ended question ) L T %1500 |
_On-site presentation of results o L ; $2,800
. Phone data collection (instead of mail data collection) AT 86,000
_Spanish translation of survey available o o ~$1450
. Web survey (hmlted to scientific sample) B ' %900 |
Web survey (open to entire community, not a scientific sample] $650

Name Title Organization

Address City/State/Zip (Please include physical address as well as PO Box, if applicable)

Phone Fax Email

Make Checks Payable to National Research Center, Inc.
[ ] Check enclosed for $6,300.00

To Order: Send this completed form with payment to:
The National Citizen Survey™

National Research Center, Inc.

Attn: Damema Mann

2955 Valmont Road, Suite 300

Boulder, CO 80301

303-226-6983

* Prices effective as of January 2012




‘Developing Effective Citizen Engagement:
A How-To Guide for Community Leaders
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Developing Effective Citizen Engagement:
A How-To Guide for Community Leaders

by:
Allan Bassler, Kathy Brasier, Neal Fogle, and Ron Taverno
Pennsylvania State University Cooperative Extension

April 2008

This manual was developed as part of a research project sponsored by the Center for Rural Pennsylvania, a legislative
agency of the Pennsylvania General Assembly.

The Center for Rural Pennsylvania is a bipartisan, bicameral legislative agency that serves as a resource for rural
policy within the Pennsylvania General Assembly. It was created in 1987 under Act 16, the Rural Revitalization Act,
to-promote and sustain the vitality of Pennsylvania’s rural and small communities.

Information contained in this manual does not necessarily reflect the views of individual board members or the
Center for Rural Pennsylvania. For more information, contact the Center for Rural Pennsylvania, 200 North Third
St., Suite 600, Harrisburg, PA 17101, telephone (717) 787-9555, email: info@ruralpa.org.
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INTRODUCTION

Citizen Engagement in the 215t Century

At the heart of this guide is the belief that local governments,
community organizations and public agencies make better deci-
sions and have greater positive impact on their communities when
they increase the frequency, diversity, and level of engagement of
community residents.

Significant gaps and barriers exist to effective citizen engage-
ment. In many rural communities across Pennsylvania (and the
nation), most citizens do not participate in the decisions that
affect their daily lives, and there is often a lack of trust between
citizens and local officials. A crucial bridge over this gap is the use
of appropriate strategies and tools to encourage citizens and local
officials to interact regularly, increase their knowledge of each
other, and develop trust.

This guide:

* describes processes for meaningful citizen engagement;

» offers recontmendations for inviting participation from a broad
cross-section of the community;

» provides guidelines for communicating and developing trust
between community leaders and citizens; and

» describes ways to create an environment that encourages consistent and long-term engagement in community
affairs.

This guide will assist many organizations as they engage citizens and stakeholders in local decision-making and
other community projects. Potential users of this guide include local elected and appointed officials; leaders of
community civic organizations and nonprofit groups; and public service agency representatives.

This guide is organized around eight steps of a formal citizen engagement plan:

. Define the Issue

. Identily the Purpose and Degree of Citizen Engagement

. Identify Tools for Engaging Citizens

. Identify Community Groups That Need To Be Involved
. Develop a Plan for Recruiting and Retaining Participants
. Create a Positive Environment for Citizen Engagement

. Identify Evaluation Criteria and Decide on Next Steps

. Maintain Open Lines of Comununication

These steps offer a structure for a formal plan. Your organization’s efforts may not need a formal plan, however.
In this case, the guide can provide an introduction to tools and techniques your organization could use to improve
participation in community efforts already underway.

This guide brings together existing resources and research regarding best practices for citizen participation, as
well as information from interviews with 20 community and organizational leaders from across Pennsylvania.

While the text summarizes this information, this guide is not intended to be a complete review. Instead, it is
intended to get you started in improving citizen participation in your community. This guide is a starting point;
there is a list of resources at the end should you want to pursue these topics in more detail.

CO ~ OO O LW IN =

What is Citizen Engagement and Why Pursue It?

To put it simply, citizens of a community are “engaged” when they play an effective role in decision-making, That
means they are actively involved in defining the issues, identifying solutions, and developing priorities for action
and resources. Local leaders need to broaden their list of responsibilities to include roles as facilitator, supporter,
collaborator, and empowerer of local community members. This change requires letting go of some of the tradi-
tional reins of power and trusting that citizens can and will effectively engage in the issues. The result is a partner-
ship that is nearly always healthy for a community.

Developing Effective Citizen Engagement 3




Citizen engagement involves five elements:

1. Increasing citizens” knowledge about a community
issue.

2. Encouraging citizens to apply that knowledge.

3. Using that knowledge to improve the community.
4. Creating opportunities for citizens to engage each

other.

5. Ensuring that these opportunities are regular and

on-going.

Why Engage Citizens in Community
Affairs?

A process that engages citizens can:

» Increase the likelihood that projects or solutions will be

widely accepted. Citizens who participate in these

processes show significant commitment to help make
the projects happen.

» Create more effective solutions. Drawing on local

knowledge from a diverse group creates solutions that

are practical and effective.

» Improve citizens” knowledge and skills in problem solving.

Participants learn about the issues in-depth. Greater

knowledge allows them to see multiple sides of the

problem. Citizens can practice communication and
decision-making skills.

» Empower and integrate people from different backgrounds.

Groups that feel ignored can gain greater control over

their lives and their community. When people from

different areas of the community work together, they
often find that they have much in common.

» Create local networks of community members. The more

people who know what is going on and who are willing

to work toward a goal, the more likely a community is
to be successful in reaching its goals.

» Create several opportunities for discussing concerns.

Regular, on-going discussions allow people to express

concerns before problems become too big or out of

control.

* Increase trust in community organizations and local

governance. Working together improves communication

and understanding. Knowing what local government
and community leaders can and cannot do may reduce
future conflict,

Being involved shows citizens they can make positive
changes in their communities — and also that the process
of change can be frustrating and slow. and limited by
laws and administrative rules.

What Are the Basic Principles To Follow?
Success is not automatic. Making it happen involves a
long-term commitment to developing skills and a
willingness to fail before succeeding. It also means
occasionally reaching out into the community and even
stirring things up a little. It requires a firm belief that all

the work and change will result in a better outcome in
the long run.

Getting effective participation depends on the tools
and techniques you choose and how they are used and
promoted. While the rest of this publication describes
these tools, we want to first highlight a few aspects of
successful citizen engagement.

» Inclusivity: Past experiences, lack of knowledge, and

cultural context can limit involverent by some

groups. You need to reach out into sections of the
community that have not participated in the past and
which might not at first seem to be fertile ground for
recruitment.

* Diversity: All members of the community need to

participate to represent different viewpoints and

interests. Viewpoints that at first seem uncenven-

tional sometimes turn out to hold the seed of a

solution.

* Equality: Everyone participates on an equal basis. It

should be clear that decisions are not controlled by a

small group. Leaders need to ensure that open discus-

sion occurs and all ideas are treated with respect.

* Transparency: The work of the community group

needs to be open. Important roles cannot all be

reserved for those in charge. Public communication
about the project needs to be clear and consistent.

» Legitimacy: Decisions made by the group need to be

justified to all. Describe how all participants had input

into the final decision.

* Deliberation: Create an environment that encourages

people to share but also allows the group to prioritize

some ideas. The process should lead to consensus.

* Substance: Create opportunities for learning and

using that knowledge in group discussions.

* Influenice: The outcome of the process needs to

influence community decisions and policy-making.

Loocal decision-makers should show their support early

in the project. Leaders need to engage citizens as early

as possible and support their continued involvement.

* On-going: The process should consist of more than

one meeting and allow participants time to think

about the issue before making decisions.

* Accommodating: Provide opportunities for people to

gather in multiple places and at multiple times that

are convenient for them. Remember that not every-
one who wants to contribute can make meetings at
night. during the daytime, or in only one part of the
community.

The Center for Rural Pennsylvania




DEVELOPING A CITIZEN ENGAGEMENT PLAN

Citizen participation is a tool to help your community
make better decisions. It can be applied to many issues.
Perhaps there’s a need to resolve a relatively small problem -
say, building a softball field in a neighborhood park. A plan
to engage neighbors, potential users, and township parks and
recreation officials early in the process might involve a small
task force to discuss the issue and make a recommendation to
the municipality.

Larger issues might require more planning and more steps
in the citizen engagement plan. Say that a municipality wants
to install a sewage system. Such a situation can spiral out of
control and create distrust between citizens and the munici-
pality. A ciiizen engagemeni plan for this kind of project would involve many steps and opportunities for participa-
tion from across the community.

A plan will help identify why citizen participation is necessary, what it is you hope to achieve, and the processes
you will use to get there. The sections of this guide are organized around the main steps in a plan. Depending on
the issue you're working on, you can choose the techniques and steps that are most applicable to your needs and
goals.

Step 1: Define the Issue

What is the specific community problem or issue you want to address? It's often helpful to frame the problem as
an Issue for which the community needs to discuss alternatives, solutions, and consequences. Examples include
youth opportunities (rather than youth curfews), economic development (rather than the proposed “big-box”
store), or environmental quality (rather than the proposed landfill). This allows multiple community groups to
define the issue and identify a wider range of solutions. Framing an issue in positive or neutral terms sets the right
tone from the start.

You will also want to be sure that the scope of the problem is appropriate and feasible. Tasks that are too broad
and vague are likely to fail. Such goals as “bringing prosperity to all of ABC County” are probably not realistic.
“Creating a program to encourage entrepreneurship and support existing small businesses” is more likely to attract
people and more likely to bear fruit. Tasks that are too narrow are unlikely to attract a wide variety of people. For
example, an effort to find a tenant for one vacant downtown store doesn’t need a 21-person, blue-ribbon task force
that meets weekly for a year. Consider broadening such an issue to “increase the number of downtown buildings
under lease” or “make the downtown more attractive to shoppers on foot.” If you have a small problem that needs
to be addressed quickly, by all means, engage willing citizens. But keep the effort proportionate to the problem.

Step 2: Identify the Purpose and Degree of Citizen Engagement
Ask yourself and your group this question: Why do you need or want people to get involved in your project? You
need to identify what you want to accomplish by getting people involved. These goals should be determined at the
outset. You should also choose a method that is suitable to the goal.
A few questions to help you identify your goals:
* Do you want to inform people about a project, or help them understand a problem or opportunity? Do you need more
information from citizens to make a decision? Primary techniques to inform inciude public opinion polling, needs
assessiments, and public hearings. (More information about the methods will be provided in the next section.)
* Do you want to get public feedback about a project, program or decision? Do you want to stimulate public debate about the
issue? Primary methods used to consult the public include community meetings, Delphi techniques, and
roundtable discussions (focus groups).
* Do you want to work directly with citizens throughout the decision-making process, drawing on their expertise to make
recommendations? Primary tools to engage the public include dialogue sessions, citizen juries, public issues forums,
and charettes.
* Do you want to create long-term partnerships among participants and community groups that will implement the solutions
they create? Primary tools for this goal include study circles and comimunity task forces.

Developing Effective Citizen Engagement
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Any one of these approaches
might be appropriate. Which
one is best depends on:

* the issue at hand;

* your organization’s goals;

* the stage in the process;

* the stakeholders involved

(all those that can affect or

will be affected by the

decisions); and

* legal and administrative

restrictions.

Many public agencies
require public comment
periods and/or public hearings
for proposals and rule changes. Be sure to consult with
your organizations’ by-laws and administrative policies as
you develop your plan.

You may identify multiple purposes for encouraging
community participation in your project. In this case, you
might devise a multi-step plan that uses different levels of
involvement at each stage. For example:

1. you might hold a series of roundtable discussions to

identify the major community issues;

2. then administer a survey to gauge overall community

opinions about these issues; and

3. have a community meeting to publicize results.

Multiple contacts with the community over time help
to establish the credibility of your organization. It also
shows that you have a vested interest in the issue and in
the community’s well-being over the long term.

Engagement efforts that seem too short given the
importance of the topic or which seemn to seek limited
citizen input on controversial ideas will lose credibility
and, ultimately, community support. Such mistakes often
lead to alarmed citizens during the final stages of a project
and may lead to angry citizens who attend meetings to
derail a process that is nearly complete. Even if such a
project is completed on schedule, the project will likely be
seen as “ramrodded” through the process. The group that
initiated and carried out the project is likely to see its
credibility damaged and future projects viewed with
immediate suspicion.

At this stage, it is a good idea to develop a project team to
plan the engagement process. The team would have the
following responsibilities:

* selecting tools for citizen participation;

* identifying and recruiting participants;

* publicizing the effort;

¢+ developing background information;

* designing benchmarks and criteria for evaluation;

* reporting the outcomes of the process; and

* making recommendations based on the outcomes.

This team should represent a diverse group of citizens
and organizations - the same types ol people that vou
would like to see participating in the process.

that you can use to engage
citizens in your project.

There are a number of tools,
including interviews and surveys,

Step 3: ldentify Tools for Engaging
Citizens

There are a number of tools that you can use to
engage citizens in your project. In this section, the
tools are arranged according to the following goals:
to inform, to consult, to engage and to collabo-
rate. Links to more detailed information about the
tools are in the Resource Section at the end of the
guide.

To Inform
Interviews and Surveys

Interviews and surveys are methods for identify-
ing and prioritizing issues within a community.
The information provides decision-makers with
broad-based, reliable, and valid data to craft policies and
programs and gauge the impact of these policies and
programs on community groups. Using this information,
you could:

* describe the demographic characteristics of local

residents;

* assess citizens' priority areas related to issues, prob-

Iems, and opportunities;

* provide citizens a platform to voice their opinions;

* assess relative support for policy or program initia-

tives; and

* evaluate and assess the impact of current programs,

policies, and services provided in the community.

An example might be regularly surveying program
participants to gather impact data that can be shared with
funding agencies. Another example is a community-wide
human services needs assessment, which identifies the
type of social services needed in the community.

There are two main approaches to gathering data from
community residents that we cover here: key contact
interviews and surveys.

Keyv Contact Interviews

Key contact interviews are discussions with individuals
who have first-hand knowledge of and experience in the
conmumunity or organization. The individuals interviewed
can offer their insight into how the community or
organization works, the primary issues of concern, and
potential opportunities for growth and change. Key
contact interviews are especially useful for getting in-
depth information from a limited number of experts,
particularly about sensitive or pressing topics.

Key contacts are members of the community who have
had professional training, who possess personal knowledge
and experience, who have access to resources, or hold
prominent positions in the community. Key contacts may
include elected officials, leaders of public service organiza-
tions, agency administrators, service agency professionals
or influential individuals within community or nonprofit
organizations.

The Center for Rural Pennsylvania




For example, if you are studying environmen-
tal issues in the area, key contacts might
include leaders of local environmental groups,
land use planning officials, county conserva-
tion district officials, health agency administra-
tors, and natural science teachers in the school
district. Often, a snowball technique is used, in
which key contacts are asked to identify other
individuals with important information on the
topic. Those additional individuals also are asked
to provide information.

Surveys
The purpose of surveys is to systematically

collect data from a set of community residents.
Information is gathered through a carefully
designed guestionnaire.

Surveys can be used to learn more about your
community, such as:

 demographic characteristics, such as age,

sex, income, education;

Combining Key Contact Interviews and
Surveys in Potter County

The Potter County Human Services Agency recognized
that they did not have the information they needed to
make policies or decisions, particularly in the wake of
recent changes in the local economy. They chose to
conduct a needs assessment, using a combination of key
contact interviews and surveys.

They first developed a team of agencies and organiza-
tions within Potter County as well as faculty and students
at Penn State University. Then team members contacted
representatives of 40 agencies and organizations within
the county and conducted key contact interviews to gather
suggestions for topics to include in the survey.

Because of this diverse input, the needs assessment
focused on a broad set of issues and needs facing the
county, including services, economic development, family
and youth needs, education, emergency management and
volunteering.

A mail survey was sent to 800 randomly selected county
households in the summer of 2006; of which 413 were

* access to community resources, such as
health care and/or insurance, work sites,
exercise and recreational opportunities,
transportation options;

* opinions, attitudes, or beliefs about
community issues or policies; and

returned. The findings provided Potter County agencies

and organizations with information to allocate resources,
seek funding, target programming, and create new pro-
grams for county residents.

* behaviors in relation to comimunity

services or programs (such as the use of recycling

facilities, and visits to parks/recreation centers).

Surveys can also help to evaluate how specific programs
or services are used.

Conducting a survey that gives you useful, valid infor-
mation requires careful attention to how you select people
to survey, how you ask questions, how you distribute the
survey, and how you analyze the survey data.

Selecting people to survey: First, define the specific group
of people you want your survey information to represent.
For example, if you want to know how people evaluated
county health services, you need to talk with users of that
service. You need to clearly define which services and
what it means to be a ‘user’ (i.e., one visit versus regular
client, one service versus multiple, etc.).

In some situations, you will be able to find, recruit, and
survey all the individuals you need. For example, you
might be able to recruit the 50 people who participated in
a community exercise program in the last year. However,
in most situations, you will not have enough money to
contact everyone in this population. Instead, you will
need to select a sample, or a small portion, of the entire
population. A good sample accurately represents the
whole population. This allows you to asswmne that the
patterns you see in your survey findings are a representa-
tion of the patterns you would have seen if you had
surveved the entire population.

Developing Effective Ciiizen Engagement

Generally, random samples are the best way to ensure
that the sample represents the population. Random
sampling ensures that each person has an equal probabil-
ity of being selected for the survey. Approaches not based
on random sampling are appropriate when trying to
contact a hard-to-reach population, or when trying to
reach an “unofficial” group (such as community leaders).
Non-random selection techniques include snowball
sampling (asking each person to identify additional
people) and convenience sampling (contacting people at a
location they are likely to be, such as a store).

Once you've identified whom you want to learn about,
you need to develop a contact list for these people. You
may be able to use existing lists (such as registered
program participants), or you may have to work with
other organizations to develop a list (such as through tax
records or telephone books) or buy a list from a business
that specializes in survey research. No matter what source
you use, be sure to think about who is not on the list. For
example, tax records will not include renters, and tele-
phone books can be very out-of-date and do not include
unpublished numbers or cell phone numbers.

Asking good questions: Here are a few guidelines for
writing good survey questions. Questions should:

* be straightforward and easy to understand for every-

one you survey;

¢ ask about. only one issue;

* be short and specific;

~




s use standard English (or other language appropriate

to the sample);

* avoid biased words and should not guide the reader

to a particular or preferred answer;

* offer a balanced viewpoint (ask about both positives

and negatives);

* have answer categories that include all possible

answers and do not. overlap; and

* invite people to answer.

The format of the survey can affect people’s willingness
to fill it out. Surveys should be:

* formatted attractively, clearly printed, well orga-

nized, and easy to complete;

* as short as possible — ask only those questions related

to your goals and objectives;

* organized logically with simple, non-threatening

questions in the beginning; and

* a small burden on participants.

Distributing the survey: Surveys can be distributed in
multiple ways, each with their own advantages and
disadvantages. Some of the most common disiribution
methods include:

* Mail: these are cost-effective, reaching a large group
for a relatively low-cost per contact. However, they are
not cheap: postage, printing, stuffing envelopes and
tracking returns all take time and money. Mail methods
may not work. for some potential respondents, such as
those with low reading/writing skills.

* Hand out; surveys are handed out to a group of
people attending an event or location. The surveys can
be collected on site, mailed back, or collected at a later
date. The number of events may limit the total sample
size, and the sample may not be representative.

» Drop-off/pick-up: teams of volunteers visit different
parts of the community over several days, dropping off
the surveys in the morning and picking them up later
that day. A return envelope may also be provided for
those not at home during the pick-up time.

* Telephone: a well-trained interviewer establishes
rapport, answers questions, and keeps the survey short.
However, the sample may not be representative because
it may be difficult to get a complete and accurate tele-
phone list and would exclude those who do not have
telephones in their homes. Telephorne surveys can be
very expensive to conduct because of personnel and
telephone costs.

» Face-to-face: this works well for populations that
would not be able to respond to other approaches, such
as those without telephones or who cannot read. How-
ever, this approach takes significant time and money, and
results in a small sample size.

* Electronic (web, email): web and email surveys are
convenient for participants and make data entry very
easy. Electronic surveys will not work for those who do
not have access to a computer and the Internet, or
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without the computer skills needed to complete the
survey.

Analyzing the data: Specific analyses will depend on
your survey, but statistics most often used are percernt-
ages and averages. These statistics can be calculated
using hasic spreadsheet software (such as Microsoft
Excel). Some examples might include the percentage of
people who participate in programs, or who would like
to participate in programs if they were offered. You can
develop prioritized lists of actions that municipal
officials can implement. For instance, survey data can
tell you the level of interest consumers have irt buying
locally produced food, or the average amount that
consumers spend when they go to the farmers’ market.
Reports from quality surveys can be very powerful and
provide important information to guide decision-
making.

Public Hearings

Public hearings are formal meetings at which individu-
als present official statements, their personal positions,
or the positions of their organizations. These types of
hearings are often required when an agency or organiza-
tion is creating or changing policies or rules. Public
hearings offer the opportunity for statements to be
included as part of the legal proceedings.

Public hearings are useful forums for hearing the range
of community opinions about an issue. Typical public
hearings consist of formal testimony and statements by
individuals and organizations. Other options exist,
however, that can increase the interaction among
participants and officials. For example, moderated small
group discussions (such as the nominal group process
described below) can be used to solicit input. Notes can
be taken of these discussions and can be included in the
formal record. Instead of one large meeting, several
small meetings could be held at various times and
locations, or with specific affected groups.

To Consult
Nominal Group Process

The nominal group process is a good method to use
when you want to brainstorm, gather ideas, and priori-
tize issues. This process works best when a larger group
of people is first brought together to discuss a commu-
nity issue or problem.

Participants then break into small groups of about six
to 10 people. Each smiall group is given a question and
the group members spend a few minutes writing down
their ideas. After everyone has a chance to tlink about
the question, they share their ideas with each other,
each taking a turn, until all ideas are listed. A modera-
tor or note-taker keeps track of all the ideas mentioned.
A good moderator enhances this process by: seeking
input from all members of the group: making sure no
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Focus groups are a powerful way to collect ideas,
opinions, experiences, or beliefs about
community issues.

one dominates the discussion; keeping the group focused
on the subject at hand; and staying within established
timeframes.

The note-taker from each small group then reports back
to the larger group. This larger group then prioritizes the
ideas. There are a few different techniques that can be used
to prioritize, but most often participants vote to pick the
ideas that have the highest priority for action. This priori-
tized list is then presented to the sponsoring organization.

Because the nominal group process uses small group
discussions, it encourages the participation of those who
may not feel comfortable talking in larger groups. It can
be used multiple times, to gather ideas from different
groups within the community.

Delphi Technique

The Delphi technique, like the nominal group process,
is used to generate and prioritize ideas. The Delphi
technique does not require face-to-face meetings, so it is
particularly useful to gather ideas from a large group or
from people who cannot travel to a central location (such
as people without transportation or who are spread out
geographically). Instead, participants are given a series of
surveys they can complete in their own time.

The basic idea of the Delphi technique is to give
participants a chance to first give their ideas then react to
the ideas of all the other participants in the process. First,
select a group of people to participate. Depending on the
issue you want to learn about, these could be key contacts
{people with knowledge of and experience in the commu-
nity), members of a specific set of organizations, or a
diverse set of community residents. All of these people are
given a survey that asks them to list ideas about commu-
nity problems, causes, and potential solutions. Then a
report is written that summarizes all of the ideas gathered
from the survey. This report is sent to the same set of
people as the first survey, along with another survey. This
second survey asks participants to react to the ideas
outlined in the report and to prioritize the action steps.

Based on the information from both surveys, another

Developing Effective Citizen Engagement

report is written and shared with all participants as well as
the sponsoring organization or group.

Roundtable Discussions (focus groups)

Focus groups are facilitated discussions with a small
group of people (8-10). Focus groups are a powerful way to
collect ideas, opinions, experiences, or beliefs about
community issiies. Focus groups allow for in-depth
discussion of an issue, and the opportunity to clarify ideas
and statements. Often, discussions between participants
can yleld new insights, beyond individual perspectives.

Focus group participants are selected because they have
some knowledge and experience with the issue. For
example, focus groups about youth opportunities in the
community might include teachers and school district
personnel, coaches or teachers in extra-curricular activi-
ties (arts, sports, music, science). parks and recreation
officials, local nonprofit groups (YMCA, Boys and Girls
Clubs, Boy/Girl Scouts). and youth.

It is also important to make sure that the mix of people
within a focus group will lead to good discussion. and that
people [eel comfortable sharing their thoughts. Generally,
people within each focus group should be similar in
background (such as age, ethnicity, or economic status) or
have experience with the issue. For the focus groups on
youth opportunities, it would be particularly important to
have separate groups for the youth participants, who may
not feel comfortable talking in a group with adults.

Generally it's a good rule of thumb to conduct two to
three focus groups for each different type of group. It's
best to have more than one to ensure that the focus
groups cover the range of themes and discussions within
the population. The more focus groups you can afford, the
greater the chances of capturing discussions that accu-
rately reflect the most common views. For example, you
would want to conduct two to three focus groups with
adults on youth opportunities in the community, and two
to three focus groups with the youth.

Facilitators in focus groups use a discussion guide. This
guide is a script that covers the introduction of all the
participants, the purpose of the focus group, the ground
rules for discussion, the focus group questions, and the
closing statements. The discussion guide should be the
same across all the focus groups.

The main goal of facilitators is to make sure that the
environment allows everyone to feel comfortable sharing
their experiences and thoughts. This means that a good
facilitator will enforce the ground rules, which often
include: giving everyone the chance to speak, not making
judgments about others’ experiences, avoiding personal
attacks, and listening to each other. The facilitators’
responsibilities also include asking questions, clarifying
any statements that might be unclear, intervening if
discussions become heated. and keeping the group on time
and on task. In addition to the facilitator, each focus




group has a note-taker. (Audio-recording is also an
option.)

To Engage
Public Issues Forums

Public issues forums bring together a group of citizens to
explore an issue of local or regional interest, such as land
use, transportation, health care access, and economic
growth. The idea behind this approach is that most
people may not have had the opportunity to learn and
form an opinion about the issue. The forum approach
allows each person to learn and think about the issue
through moderated small group discussions with other
community members who may have differing viewpoints.
Policymakers use this information to guide decision-
making.

The size and duration of issues forums vary; they can be
single small or large community meetings, or on-going
meetings that occur regularly in a public building or
someone'’s home. Participants self-select, they are not
chosen by an external group (although how participants
are invited will influence the composition of the group).
Prior to the forum, each participant is given a neutral
issue discussion guide that presents the overall problem
and then three to four broad approaches. During the
forum, small groups of participants discuss the issue, what
appeals to them or concerns them about the potential
approaches, and the costs, consequences and trade-offs of
the approaches. The results of the forum are shared with
policymakers.

Generally, multiple community organizations partner to
plan issues forums and recruit participants. They also
ensure that the discussion guide is nonpartisan and
complete. This group also oversees the selection and
training of moderators for the forum discussions.

Citizens Panels

Citizens panels bring together a random sample of 12 to
24 people, often called a “jury,” who represent the com-
munity. The end result of a citizens panel is a set of
guidelines, preferred options, and recommendations for
decision malkers.

The jury is given a charge, usually in the form of a
guestion or series of questions. Participants then have the
opportunity to read background materials and hear
testimony from and question experts on the issue. Moder-
ated small group discussions consider multiple points of
view on the issue, and the group ultimately reach a
consensus on the best course of action. The panels
present their recommendations at a public hearing. Juries
can be held within a short time period (about one week)
or spread out over a series of months.

A core element of the citizens panel is the random
selection of jury members. Recruitment starts with a
telephone survey that asks about opinions and attitudes
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Public Issues Forums of Centre County

The State College Area School District and the
Centre Daily Times teamed up to conduct an on-
going series of public issues forums. Topics have
included: life and death decisions, emergency
preparedness, immigration, challenges of democ-
racy, national security, and transportation and land
use choices. Each of these public issues forums
carefully followed a proscribed process designed
to both assess the change in participants’ views
before and after each session, worked toward a
dialogue that resulted in a broad consensus
among everyone in the group, and worked care-
fully with local leaders and media to ensure that
the topics chosen were discussed broadly in the
community and from all perspectives of the issue.
Results were then communicated directly to local
leaders and decision makers as well as the gen-
.eral public.

For more information, visit: www.scasd.org and
follow links to “community education.”

on the issue as well as demographic information. Indi-
viduals who indicate interest are added to the jury pool.
Jurors are selected from the jury pool randomly to repre-
sent the diversity within the community.

Charrettes

Charrettes are community workshops that draw together
a set of community members to develop a vision for the
community’s land use and design. (However, it is possible
to use the format to address other issues.) Professional
facilitators lost the meeting, and create opportunities for
structured discussion about participants’ preferences for
the layout of the community. Charrettes are usually
intensive and interactive, taking place over a short period
of time (often two to three days or a short series ol
evening sessions).

Charrettes use a mix of techniques, such as background
material, expert presentations, on-site visits, hypothetical
case studies, and photographs and maps. Through the
process, participants develop their set of preferences and
expectations for the community's design and land use and
engage in problem-solving exercises that help them think
through the options and trade-offs. The result of a
charrette is usually a framework or guiding document for
planners, community development practitioners, and local
officials as they make decisions about community invest-
ments, economic growth and development, and allowable
land uses.
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To Collaborate
Study Circles

Study circles are small groups of diverse citizens (eight
to 12 people) meeting multiple times to discuss an issue of
local concerr. Study circles can occur individually or as
part of a community-wide project in which multiple
groups meet during the same time period. These commu-
nity-wide projects end in an “action forurn,” where all
study circle participants come together to discuss their
findings and develop an action strategy to address the
community problem.

Individuals are recruited and assigned to study circles so
that each circle is diverse and representative of the
community. Because study circles meet several times,
participants build relationships of trust and common
concerns. The study circle process creates an environment
in which individuals can have constructive, respectful
conversations. Trained facilitators moderate the discus-
sions, and help the group establish agreed-upon ground
rules. Study circle participants share multiple viewpoints
about the issue, examine potential solutions, and identify
preferred approaches. The community-wide public meet-
ing, where rhe circles present their findings and recom-
mendations, are often used to develop community task
forces or action teams around the issues identified by the
circles.

Community Task Forces

A task force is a group of community volunteers that
engages in multiple stages of a comimunity improvement
project, including defining the issues, gathering informa-
tion, creating recommendations, developing action steps,
and implementing action steps.

Generally, community task forces are given a charge,
such as addressing community concerns like economic
growth, racism, crime, education, health care, or land use.
Task forces often have a ‘kick-off’ event, such as a forum
or public meeting, to give the group their charge and
recruit additional members. One common activity of task
forces is to conduct their own research to learn about the
issue, such as by holding focus groups, conducting listen-
ing sessions, or administering surveys. As with most
approaches, participant diversity is crucial. It is also
essential that organizations that would be called on to
implement recommendations be represented within the
task force. By bringing representatives of community
organizations and agencies together, it is easier to coordi-
nate both new and on-going activities.

Electronic Methods of Deliberation

Increasing numbers of businesses, households. and
organizations have access to the Internet and email.
Online access allows you to engage a larger portion of the
public, in multiple ways, in discussions concerning
community issues. Websites, discussion boards, list serves,

Developing Effective Citizen Engagement

Blue Ribbon Commission for Agriculture
in Lancaster County

Concern about development pressures, land
use conflicts, and changes in agriculture led the
Lancaster County Board of Commissioners to
appoint a Blue Ribbon Commission in 2005 to
develop a set of recommendations related to the
future growth of agriculture in the county. The
commission conducted several listening sessions,
and provided a phone line and website for farm-
ers to provide additional input. Based on the
information received, the commission created a
task force with multiple work groups, composed of
community volunteers, to prioritize projects,
identify specific action steps, and initiate actions
to achieve recommendations. For more informa-
tion, visit www.blueribbonag.org/index.asp.

bulletin boards, and video-teleconferencing provide
avenues for individuals o access background materials and
engage with experts and other participants (sometimes
from far away) to offer suggestions, give recommendations,
discuss options, and identify preferences. Electronic access
can also help participants overcome barriers to participa-
tion, such as geographic location or availability.

For example, online community dialogues allow partici-
pants to discuss a set of issues over a period of a few
weeks. The sponsoring organization provides panelists and
moderators to maintain the conversation. Participants
respond to questions or potential recommendations
offered by the panelists each day. The result is a set of
prioritized issues and policy recommendations that can be
used by decision-makers within the sponsoring organiza-
tion.

Because not everyone has access, electronic methods are
often matched with or offered as an alternative to face-to-
face participation methods. For example, participants can
read notes from face-to-face meetings on a website or
bulletin board, and have the opportunity to provide
additional thoughts or feedback through a moderated
discussion list. Electronic communication methods, such
as email updates and e-newsletters, are particularly
important for keeping in touch with participants and
sharing information and announcements.

Getting Help to Use These Technigues

Many of these approaches may seem daunting. Several
of them involve large investments of time and resources —
perhaps more than you think your organization can afford.
The Additional Resources section at the end of the guide
lists several sources for your review.

In addition, there are a number of local and statewide
agencies, associations, and offices that may be able to




assist your organization or link you to other available
resources. These might include the Penn State Coopera-
tive Extension office in your county, the Local Develop-
ment District, economic and community development
agencies, and governmental associations. Other local
community organizations that have tried one of these
methods may be able to provide you with assistance in
getting started or facilitating meetings.

Another good option includes colleges and universities
in your local area. Faculty and students are often looking
for opportunities to work with community groups. Often,
the public relations department of a college or university
will be able to connect you with the appropriate depart-
ment, professor or on-campus organization.

Finally, you might consider hiring a consultant if you
need specialized expertise. Because consultants are experts
in their field, they bring knowledge, training, and experi-
ence to assist your organization as it decides among the
options.

Here are a few tips to keep in mind as you search for
and retain a consultant.

¢ Make sure you know exactly what it is you want to

accomplish, and what you want the consultant to

provide. Make these expectations clear to the consult-
ant.

 Designate one person as the contact within your

organization to coordinate the selection process and

communicate with the consultant.

* Make sure that key members of your organization are

all in agreement about which consultant to hire and to

work with the consultant once hired.

* Match the selection process to the size of the job

you're asking the consultant to do.

* Check the consultant’s qualifications and past perfor-

mance yourself.

* Make the selection process fair: don't ask for a large

number of applications or interviews if you've already

made your choice, and don't allow consultants to
witness each other's interviews.

» Use multiple criteria to make your selection, not just

cost estimates.

A number of criteria may be used to select consultants.
Here are a few questions to help you think about the
criteria you would use.

*» Does the consuliant have experience and skills in

facilitating public meetings?

* Is the consultant familiar with the issue and the local

community?

» Will the consultant be able to develop a good working

relationship with your organization’s members?

* Does the consultant want to do the work?

« To what extent is the consultant willing to tailor the

project and the final product to the unique needs of

your organization?

» What is the size of the firm? What resources does the
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consultant bring? Who has decision-making authority?
¢ Did the consultant stay within budget and deliver on
time in previous projects?

Step 4: ldentify Individuals and Groups That
Need To Be Involved

Who needs to be part of your project in order to
accomplish your goals? Fach person brings a set. of skills,
viewpoints, experiences, resources, and networks to
projects. You need to identify what your project needs,
what it already has, what it is missing, and who can fill in
these missing pieces. Identify groups and individuals that
will represent the diversity of your community, especially
those who may traditionally be underrepresented in
community efforts. It's particularly important to include
stakeholders — those people who can influence how a
decision is implemented, and who may be affected by the
decision. It is crucial to include all stakeholders in the
process from the beginning. They can help make things
happen (or stop them from happening), and provide
important information about the potential impacts of
your group's decisions.

The kinds of groups and individuals you might consider
including in your efforts include those that are more
“established” as community leaders, such as government
and other political officials, business representatives, news
media members, realtors and developers, and representa-
tives from community and non-profit organizations.
These individuals have significant experience with
community affairs, and can often bring important skilis
and resources to the project. They may be “gatekeepers” to
additional resources and information, such as government
bodies and grants.

Another place to look is existing community groups,
such as those organized around neighborhood, environ-

Invoiving Youth

Youth can offer new viewpoints and have
valuable skills and abilities. Try to reach youth in
schools by contacting the administration or
school board. You will have to demonstrate
clearly that you are a non-profit organization with
a mission of education.

Also, you can sometimes reach youth through
your website. You would have to advertise to
them and develop a section specially designed
for them. If youth feel that there has been genu-
ine space created for them and their ideas and
issues, they are likely to stay engaged. Attracting
youth may be challenging, and it demands effort
and creativity, but the payoff is having a new
generation of leaders ready to step in.
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ment, health, humanitarian. and education issues. It is
also necessary to include those groups in the community
that are often overlooked. These might include (depend-
ing on your community): women, minorities, retirees,
youth, newcomers, immigrants, and those with low
income.

Other good but uncommon groups to tap are those who
have disagreed with or opposed you in the past. Some
nunicipal officials who have had to handle opposition
and criticism point out that those who care enough to
oppose you by definition care about the same issues you
do. Thus, it might be to your advantage to seek those
people out (assuming that their opposition to your ideas is
not so vehement that you won't be able to work to-
gether).

Generally, more people will become involved if an issue
directly affects them. Residents of a community might fear
that a proposed change will harm them, their families or
their property values. Others might not like the direction
in which issues are headed. You can help these people by
giving them an outlet for productive action. The chal-
lenge will be to keep them involved if/when the issue is
resolved.

Il you decide to recruit from issue-interested citizens, it
is important to bring them in early so they can help
formulate the solution to the matter that concerns them.
Without “ownership” of the issue and solution, they will
lack motivation to help resolve the matter and will likely
lose interest in not only the issue but also your organiza-
tion.

Get Ready to Recruit

Before you start working to bring in volunteers, it's
important that your organization and the process be clear.
For example, is it clear which committee handles what?
Do the names of your committees clearly describe what
they do? Think of this analogy: Have you ever tried to call
your county office and been baffled by the variety of
departments and what each does? Does dog licensing fall
under the sherifl’s department or the county treasurer’s
department? The problem is the same for those who are
interested in working with your organization.

The second important housekeeping item is strong
leadership. People want to work with organizations that
have leaders who can be understood and respected. If your
leadership is too diffuse, or if there are no clear leaders
(just mysterious committees), many people will perceive
that the organization doesn’t have clear objectives or that
no one is in control. In general, people like to be led by a
real, live human being, not a committee. Don't forget
that for many volunteers, the leader is the organization.

Remove Participation Barriers

Once you've identified who should participate in your
effort, you need to remove barriers to their participation.

Developing Effective Citizen Engagement

A plan for recruiting participants needs to
identify who will be invited, how they will be
contacted, and who will be responsible for
inviting each group or individual.

Ensure that you have multiple meeting dates/times and
locations, to accommodate all types of participants. You
might consider arranging transportation for those without
access to cars or who cannot drive. If lack of child care is
a potential barrier, arrange for on-site child care. You
might also provide opportunities for those who could not
attend the meetings in person to follow the progress of
the group and submit comments, by providing an on-line
community website with a calendar of events, municipal
news, and a discussion forum.

Some people may not feel comfortable because of social
barriers, such as knowledge of the issue, comfort level
with the group, language differences, or skills in commu-
nity processes. You might consider hosting an orientation
meeting for participants to learn about the group, the
issues at hand, and the processes before the group offi-
cially meets.

Step 5: Develop a Plan for Recruiting and
Retaining Participants
Recruitment

A plan for recruiting participants needs to identify who
will be invited, how they will be contacted, and who will
be responsible for inviting each group or individual.
Recruitment generally occurs through “connectors” and
“persuaders.” Connectors are those who link people across
multiple organizations and groups. These are the people
who seem to know someone from every group, and can
provide access to potential participants [rom that group.
Persuaders are those who have credibility within the
groups you're trying to reach. These individuals can speak
to the legitimacy of your organization’s efforts, and the
contribution that potential participants could make in
representing their group.

Have a System

For both single events and on-going volunteer opportu-
nities, your organization should develop or use a system by
which people cdn indicate their interest. Having a “talent
bank” - a file of people who have expressed an interest in
helping your organization - can help you fill slots quickly.
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I you already have a talent bank, make sure that it
works effectively by tracking what happens when
someone indicates his or her interest. Consider giving
responsibility for recruitment and tracking interest to a
single person or sub-committee. A regular system will
ensure that these records will be available in the future,
even if current leaders are no longer there.

Ultimately, you might not be able to make use of
everyone who applies, but each expression of interest
should be evaluated and have a specific outcome (accept,
defer, or reject). Nothing is more discouraging to a
volunteer than expressing interest and never hearing a
word. It might be a good idea to routinely send appli-
cants a letter thanking them for their interest and
explaining how the system works and whether or not
they are a good match for your organization. Regardless
of the decision, make sure that the applicants know they
have been considered. If deferring, tell them you will
keep their information on file, and there may be a
match for their skills in the future (be as specific as you
can about how and when).

Personal contact is the best means for any of these
decisions. Phone calls and face-to-face meetings are the
most effective methods for recruiting. The essence of the
message should be, “We value you and we need you.”

Getting the Word Out

If your organization uses a talent bank, publicize how
people can apply and how the system works. Make it
clear that potential volunteers will be matched to
positions based on their interests, skills and experiences.
Be sure that the forms or applications are always avail-
able, and in several different places (paper form at your
office, at events, on your website). In addition, your
leaders and members should always be approachable by
people who are interested in serving but do not know
about the talent bank or do not want to make their
interests known that way. Some potential volunteers
might be more comfortable approaching a leader one-on-
one. Leaders should understand how to handle such
approaches and make the volunteer comfortable and
welcomed.

Recruitment Avenues
Here are a few ideas for recruiting volunteers.
+ Use existing leaders and members to recruit. It
miglt be a goal of each existing volunteer to “recruit
their replacement” so that they feel comfortable
stepping away and allowing someone else to participate
and provide fresh ideas,
« Partner with other organizations that have similar
goals. People are more willing to come to an event or
investigate volunteering if the invitation comes
through a group they already know and trust.

* Use multiple methods and media. Be aware of the
media most used by the group you are trying Lo target.
» Target your recruitment to those most affected by
the issue.

» Personal contact {face-to-face, phone calls) is the
most effective recruitment method.

Recruitment Materials

Your materials should tell the story of your organiza-
tion and what you want to accomplish. It should also
describe potential volunteer opportunities in as much
detail as possible and provide contact information if
someone wants to participate.

The actual materials need to be simple and short. Boil
down your message into three or four main points for
the reader to walk away with. If your group routinely
handles topics with a scientific element, you have to be
especially careful to make sure that your messages are
understandable to the layperson. Using scientific terms
or industry jargon will confuse your audience and serve
as a barrier to potential voluriteers.

Tell your audience exactly what you want them to do
with the information. Motivate them with the informa-
tion, but give them an outlet to act on that information
through your organization or project {by volunteering,
by giving money, by writing a letter, etc.).

Although personal contact is best, mailed materials
can be effective if they have a personal touch.

Finally, be repetitive. People need to hear a message
three or more times before they pay attention to it.

Retention

Once people have agreed to participate, you will have
to work hard to keep them connected. Here are a few
ways to do this:

* define their roles;

* make them accountable for their assignments:

* respect their opinions and viewpoints;

* give them opportunities to grow;

» help them create relationships within and outside

the organization;

» reward their accomplishiments; and

* recognize their contributions to the overall effort.

Volunteers who are happy with their experiences are
the best recruiters for and champions of your organiza-
tion. On the other hand, nothing is more draining than
having good volunteers leave.

Match volunteers to jobs that fit their interests, skills
and experiences. If they are task-oriented, have them
stuffl or stamp envelopes. If they like more abstract icleas,
put them on a planning or long-range strategy commit-
tee. If they enjoy being around other people, give them
tasks cthat require networking and socializing. Avoid
putting volunteers into positions that make them
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uncomfortable. For example, many people do not like
fundraising; even if they do, be sure to know what kind of
fundraising they are comfortable doing. Some people
might be comfortable selling raffle tickets but uncomfort-
able approaching a wealthy person to make a contribu-
tion. When they have assignments that match their
interests, volunteers will be happier,

Rewards

Consider paying for volunteers Lo receive professional
certification credits or advanced training. Offering such
training validates the importance of their involvement
and shows that. you are willing to invest in them. Offer
chances for your volunteers to become more educated
about the matters for which they are responsible. For
example, if you have a planning commission, offer access
to planning courses or other

Step 6: Create a Positive Environment for
Citizen Engagement

To encourage continued participation, you must con-
tinue offering worthwhile experiences and opportunities.
Part of this is organizing and running effective and
efficient meetings and resolving any conflict fairly and
efficiently. Another important part is making sure that
the participants feel comfortable talking about and
sharing their ideas during meetings and that their ideas
are seriously considered.

Making Meetings Work
Community decisions can rarely be made without
meetings. Meetings that are structured and conducted
efficiently will provide the best opportunity for useful
public participation. Poorly organized and run meetings
make participants feel as if

materials to keep current
with the latest thinking in
the field. There is a cost to
providing these rewards, but
if your organization has

Meetings that are structured and conducted
efficiently will provide the best opportunity for
useful public participation.

they wasted their time, and
they are not likely to return.
Chaotic meetings also usually
[ail to accomplish their goals

sufficient funding, consider
it to be an investment in the future success of your
organization.

If your organization holds annual conferences, arrange
breakout sessions that bring volunteers together from the
same region. This gives people a chance to engage and
talk with others near them. Theyll also have a chance to
discuss local issues in the context of the new information
from the conference or seminar.

Think of ways to give your volunteers a break on costs
related to participation in your organization. For volun-
teers who have a certain number of years of service, or
who go above and beyond, give them a percentage off
their annual dues. Giving everyone a t-shirt or other
memento at the end of the project or vear can help. If you
can, have a volunteer appreciation awards dinner and give
out plaques, certificates of appreciation and other rewards.
See if a local youth organization would be willing to create
and present awards to outstanding community volunteers
for making the community better for future generations.
Although not every organization can afford such an
event, for those that can. it offers a high return (loyalty)
for a reasonable cost.

Although retention is an essential goal, groups need to
recognize that volunteers and members go through cycles
of involvement, in relation to family, work, and other
community obligations. Volunteers need to feel that it is
acceptable for their involvement to increase and decrease
over time, and that they are always welcome back. Good
recruitment/retention plans allow for volunteer exit and
re-entry, and recruit continually to replace those who
exit.
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and reflect badly on the
sponsoring organization.

The most important work for a meeting occurs before-
hand by preparing the goals, objectives and agenda, and
assigning individual responsibilities. Here are a few
considerations as you plan:

* Only hold a meeting if necessary. Ask yourself: Can

the goal be accomplished another way, perhaps by a

conlference call or exchange of emails?

* Establish meeting objectives. This will set the focus of

the meeting and a standard by which the success of the

meeting can be measured. Objectives should stress
tangible outcomes (such as a written timeline of events)
not the processes used to achieve the outcome (discus-
sion of the timeline contents).

* Create an agenda that lists topics for discussion, a

presenter or discussion leader for each topic and the

time allotted for each topic.

* Circulate meeting information to all participants prior

to the meeting, including meeting objectives, meeting

agenda, locatior/date/time, background information and
assigned items for preparation.

*» Encourage participants to be at the meeting.

» Counsider inviting a neutral person to facilitate if the

discussion could be sensitive or controversial.

During the meeting, it is essential that participants feel
there is respect for all participants and their input.
Meetings must start on time so as not to punish those
who are punctual. This also sets the stage for how serious
you are about making the meeting effective. Stay on
schedule, and stay on the topic at hand. Meeting partici-
pants need to arrive on time, be prepared by having read
the materials, participate in a constructive manner, and
be respectful of other participants’ time and thoughts,




At the beginning of the meeting, establish and post
ground rules and hold people to them. You might
consider listing your primary ground rules on the agenda.
If you have new attendees, review the ground rules at
the beginning of the meeting.

Ground rules could cover:

* expectations for participation and attendance;

* discussions that maintain momentum and reach

closure;

* degree of confidentiality of discussions;

* how decisions will be made;

* roles of meeting leaders and participants: and

* how disagreements should be expressed and handled.

Meeting notes — particularly decisions or action items
— must be recorded and made part of your group’s
meeting archives. Action items should designate the
person responsible for the action.

End the meeting on time and on a positive note. An
effective ending is to review and evaluate the meeting.
Review actions and assignments, and discuss follow-up
measures. Discuss whether all meeting objectives were
accomplished, and which ones should be carried over to
the next meeting. ldentify things that worked well and
what can be improved at the next meeting. Set the time
for the next meeting and ask participants if they can
attend (this increases their commitment). Tell partici-
pants when meeting minutes and/or actions will be
reported back to them to help keep the momentum going.

After the meeting. the chair or leader should:

* follow up with individuals responsible for action

items;

 check with the secretary for clarity of the minutes

and distribute the minutes;

« transfer leftover agenda items to the next meeting’s

agenda; and

* send thank-you notes to guest speakers.

Developing an Agenda

A good agenda is key to a good meeting. The thought
required to build the agenda clarifies the meeting’s
purpose and objectives and identifies strategies that will
increase the prospects for success.

Agendas allow for better management of meeting time.
For example, if it is anticipated that a large number of
public participants will be present and providing com-
ment, time can be specifically set aside for public
comment. This allowance will increase the chances that
all agenda items will be attended to and the meeting will
end on time.

Distribution of the agenda prior to the meeting alerts
members to the meeting’s purpose, the items under
consideration, and the homework that might be re-
quired. It allows members to suggest changes and
determnine if there are items they need to learn more
about or voice their opinion on. It also allows them time

16

to prepare any materials they might need. Posting the
agenda allows members or citizens that cannot attend
the meeting to provide input prior to the meeting when
discussion or action will take place.

During the meeting, the agenda can focus discussion,
highlight individual responsibilities. and recognize time
constraints. It also can serve as a checklist to ensure
that all items are covered, and provides for a record of
progress and achievement. A well prepared agenda will
show participants that the meeting has an established
structure, which in turn will help maintain order.

Agenda Content
Agendas can vary depending on the type of group and
formality of the meeting. However, every agenda should
contain the following fundamental elements:
1) Group identification or meeting name.
2) Time, date and location. Be sure to highlight any
changes from the routine.
3) Purpose of the meeting.
4) List of anticipated participants.
5) Items to be discussed including a brief description
of the items (inc],udi.ng any attachments), with
necessary background or other briefing material;
goals, desired outcomes, or actions required; allotted
time; and the person responsible for leading the
discussion.

Agenda Order

Some groups have very structured bylaws or legislative
mandates as to organizational make-up and processes.
For these organizations, their standard order of business
will most likely follow an established set format by
which officers and comimnittees are allocated time to
meet their obligations, and provision is made in the
agenda to make sure all necessary processes and actions
are taken.

Other groups are more loosely structured, meeting
only as needed and with no prescribed manner. In any
case, an agenda allows members to know what to expect
and the manner in which the meeting will be run.

For municipalities, an agenda that is developed and
distributed in advance of a meeting will provide not
only the direction and focus of the meeting. but also
notice to the news media of what will be covered. This
could result in news coverage about an upcoming
meeting and Increased citizen participation.

Following are additional tips for running effective
meetings.

* Do not overload the agenda. Only priority items

that need face-to -face consideration should be

included.

« Regular meetings should generally last no longer

than two hours. The beginning and ending times

should be enforced.
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* Items that involve the participation of guests should
be scheduled early in the agenda. This will provide
visitors with the option of leaving after their presenta-
tion.

* Place the most compelling items near the top of the
agenda. Members will have more energy and be able to
give their full effort to the item. This also encourages
people to arrive on time.

* Group related items together. This avoids having to
repeat background information and reduces confusion.

Establishing a Meeting Protocol

To proceed through a meeting, a protocol, or rules, must
be established and agreed upon. The meeting chairperson
has primary responsibility for making sure that everyone
understands the rules and follows them. The procedure
chosen by the organization should fit the group’s needs.
Procedures should strike a balance between structure and
flexibility to encourage efficiency and participation.

For instance, some group decisions may best be made by
consensus, which is the cooperative development of a
decision that is acceptable enough so that all members of
the group agree to support the decision. On the other
hand, decisions by majority vote may be necessary due to
time constraints or legislative mandate. The most com-
monly used standard code on parliamentary procedure is
Robert’s Rules of Order by Henry M. Robert. Jefferson’s
Manual and Cushing's Manual also contain legislative
procedures.

Understanding Responsibilities of Leaders and
Participants

The leader performs a number of tasks to ensure meet-
ing effectiveness. The leader should:

* have materials ready and know what needs to be said;

* speak clearly;

* be confident and enthusiastic;

* assign someone to take attendance and minutes;

= encourage input from everyone;

* keep everyone focused on the specific item of discus-

sion;

* make sure everyone understands what has been

decided; and

¢ close on a positive note.

Meeting participants can do several things to improve
meeting efficiency:

* be prepared to report or discuss meeting topics;

* stay focused on the discussion;

» demonstrate loyalty to the group by sacrificing,

compromising, and accepting group decisions;

* be active listeners;

« support colleagues and demonstrate that their contri-

butions are appreciated;

« practice confidentiality;

e criticize ideas, not individuals; and
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* feel free to disagree during the discussion. bul support

the group decision once it has been made.

If a member cannot support the final decision, she or he
should ask that. the minutes reflect that a minority report
will be filed.

Facilitating Meetings

It is important for a leader to be able to facilitate a
meeting effectively. The group leader (facilitator or
chairperson) is responsible for preparing for the meeting,
guiding discussions, delegating work or finding volunteers
for action steps, making sure the group is communicating
effectively and is able to get work done, and following up
after a meeting to be sure that members know their
responsibilities.

The fundamental difference between a chairperson and a
facilitator is the level or strength of direction provided in
these roles. The chairperson, who is usually in a more
formal role, makes rulings, determines procedures, rules
people out of order, and so forth. The facilitator proposes,
suggests, invites, and then consults with the participants
to generate a consensus. The facilitator's “power” comes
from the group; however, an effective chairperson will
follow many of these same procedures.

It is the facilitator’s responsibility to make sure all
pertinent tasks are completed effectively. The facilitator
does not have to shoulder the entire load, but can desig-
nate tasks to others. Members of the team can include a
secretary or recorder (to record meeting notes), time-
keeper (to enforce time restraints), and monitor (to
evaluate and report on group process). Also, by assigning
tasks to group members and having them help prepare for
the meeting, a leader can help make all members an
important part of the meeting process, which will encour-
age future participation.

The facilitator should remain neutral and be aware of
his or her potential to dominate the group. Therefore, the
facilitator should avoid talking a lot, not argue with group
members, and recognize each member’s comments.

Some effective strategies for meeting facilitators include:

* Clarify communication by summarizing lengthy

contributions, relating one participant’s ideas to an-

other, requesting clarification on incomplete ideas, or
allowing a group member to complete a statement if
they are cut ofl.

* Establish an effective and well-understood set of

ground rules.

* Accept feelings as valid data while seeing that ground

rules are followed if the discussion gets heated or

emotional. Summarize feelings as well as content.

* Restate problems or disagreements so that group

members can work on a solution.

* Suggest a procedure or problem solving approach.

» Summarize and clarify direction at the end of each

agenda item.




Creating Dialogue and Encouraging Productive
Discussions
Frame the Issue

The manner by which an issue is approached, processed
and acted on is extremely important to its ultimate
resolution. To effectively deal with an issue, it is helpful
to clarify it or frame it in a manner that puts focus on
what the true problem is. In many cases, comments or
concerns are expressed in a manner that doesn't necessar-
ily focus on the real underlying issue(s). For example, a

township may be planning for a new public sewage system,

In response to the announcement of this project, con-
cerned citizens communicate to their elected officials that
they are opposed to public sewage in the municipality.
However, this opposition may in fact be related to only
certain components of the project, such as potential
higher taxes, increased development pressure, loss of open
space or errvironmental concerns. [nstead, the issue could
be preserited as "growth planning,” which would bring
potential participants into the process from the early
stages, and allow more options to be considered.

Focus on Interests not Positions
When dealing with problem issues, it is impor-

another as losers or winners. Instead, they may see the
commonality of their interests and work together to
resolve the issue.

Cooperative Problem Solving

Cooperative problem solving encourages participants to
focus on their mutual interests to work through complex
issues. Cooperative problem solving is based on all
participants receiving mutual gain rather than some
winning and some losing. All sides make mutual gains by
making sure that all groups’ needs are satisfied at the
lowest cost possible.

Cooperative problem solving means defining opponents
as partners in the effort to find an agreeable solution to
all participants. Cooperative problem solving can be
encouraged by:

* keeping the group focused on the organization's goals;

* fostering listening to all sides of the issue;

* encouraging individuals to fully understand what

participants want and why;

* asking for suggested solutions, not just problems; and

* emphasizing the benefits of agreeing and the conse-

quernces of not reaching an agreement.

tant to recognize the difference between interests
and positions. Then, focus on the interests in order
to find common ground and solve conflict.

A position on an issue is something you have
decided upon and is how a stakeholder thinks the
issue should be solved or addressed. A position can

The key to appreaching conflict constructively is to

recognize it as a process to be managed; unmanaged
conflict is a threat to the survival of the group and tends

to make the group less effective.

be viewed as the promotion of an action or policy
to solve a problem. A position usually satisfies the
interests of only one or a few individuals.

An interest is what causes someone to decide on his or
her position. Interests reveal why one stakeholder dis-
agrees with another on some aspect of an issue. Typically,
disagreements stem from differences in feelings and
thoughts about what each stakeholder wants and why. For
each interest there can be a number of possible satisfac-
tory positions. Many times however, people develop an
immediate position on an issue and stick to it without
considering all possible alternatives.

By uncovering the interests behind the positions, an
alternative position may be found that meets the interests
of many versus the interests of a few. A way to focus on
the interests behind a position is to ask the question of
why the position is held, or why a certain position is not
supported. This helps to bring the underlying interests to
the forefront. In the previous example of public sewage
systemn, the question could be “Why don’t you support
public sewage in the municipality?” An answer of ‘I
believe it will raise taxes” would show the interest behind
the position and help create a dialogue to address it.

When stakeholders choose to focus on their interests
rather than positions, they are less likely to see one
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Dealing with Conflict

Conflict is a regular part of life and can arise from
differences in values, beliefs and attitudes regarding issues.
Local communities are constantly faced with issues, such
as funding for education, land use changes, and tax
increases, that have the potential of leading to conflict.

Contflict can be both positive and negative. Conflict
allows people to ook at a subject in different ways. This
type of diversity can bring out the creative ideas and
solutions. Negative aspects of conflict can involve frustra-
tion, confusion, and distrust. Avoiding conflict is not a
solution. The key to approaching conflict constructively is
to recognize it as a process to be managed; unmanaged
conflict is a threat to the survival of the group and tends
to make the group less effective.

A first step toward managing conflict is recognizing
where it comes from. There are several types of conflict
that can occur within groups.

 Goal conflict: differences in preferences or expected

outcoines.

e Task conflict: differences in ideas or values between

individuals. Group members may disagree about facts or

opinions. The interpretation of evidence may be
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questioned. Task conflict can be productive because it

increases the number of perspectives considered and the

level of critical thinking about the issue, which can
improve the quality of decisions made by the group. It is
essential, then, that all participants are encouraged to
share their views, even if it might lead to conflict.

e Procedural conflict. differences about the steps toward

accomplishing the goal. New procedures may be identi-

fied, and a new agenda suggested. Even the group goal
may be changed. Procedural conflict, like task conflict,
may be productive.

» Affective conflict: incompatible feelings and emotions

between individuals. These types of confrontations can

lead to high emotions and separation between group
members.

Communication and dialogue help resolve conflict. It
may be helpful to have a neutral facilitator to guide the
discussion. A few suggestions to make the discussion
productive:

* Be sure to involve all members in the discussion of

the conflict so no one feels left out.

e Encourage accurate and fair communication practices.

Recognize inaccuracies and provide clear information.

= All participants should listen and raise questions.

¢ The discussion should focus on the issues, not the

people.

e When needed, reframe the conflict to focus on a

problem that can be solved together. For example, ask

for advice (“What would you suggest we do?") or ask for
reasons for a position (“You must have good reason for
thinking that’s a fair solution; I'd like to hear why.").

When reframing, your questions should begin with

"how,” “why,” “why not,” “what,” or "who.”

Finally, once a solution is agreed upon, be sure to make
the changes, reinforce those changes, and confirm with all
participants that things are resolved.

Step 7: Identify Evaluation Criteria and
Decide On Next Steps

Success leads to more success so it is essential to create
benchmarks to track progress toward goals. Small, initial
successes point to what can be achieved by the group and
boost motivation for future efforts. Celebrate these
successes, and remind participants of the role they played
in getting to that point. Re-evaluate your action steps in
light of accomplishments.

Evaluation criteria should include not only the group’s
ultimate goals, but also the experiences of participants.
Has the group been able to atlract members, and have
these members’ experiences been positive? What have
they learned in the process, and have they been able to
use these new skills in other arenas? Having this informa-
tion will allow you to tell a complete story of your success
to participants and to potential funding organizations.

When the group has achieved the goal, what will it do?
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Will it continue but work in new directions, re-group and
address new challenges, or disband? It is essential that
participants know when their task has been accomplished,
and that it is acceptable to move on to other projects and
commitiments.

Step 8: Maintain Open Lines of
Communication

On-going, regular communication about your group and
your group’s issues is important. It can keep your issue
fresh in the minds of the community, raise awareness
about the group and improve the group’s credibility.
Following are several ways to maintain open lines of
communication with the public.

Newsletters

One of the basic ways to keep in touch is the old
standby, a newsletter. The problem with newsletters is
that nearly every organization produces one so it may not
stand out.

Newsletters can be expensive. Someone has to create
the newsletter on a regular schedule, print it and mail it
or post it to a website. At smaller organizations, this
might be done by one person, with others pitching in at
folding-and-mailing time. Larger organizations might turn
the effort over to a public relations department. Regard-
less of how it is done, and despite the fact that there are
lots of newsletters out there competing for attention,
experts still suggest that you produce one.

For smaller organizations, a quarterly newsletter is
probably enough as a monthly newsletter might be too
much. In general, it's better to have a newsletter that
arrives regularly and less often than one that is released
more often but with no set schedule.

Effective newsletters are short, colorful and easy to read.
Stories should be short and use simple language (6™ or 7%
grade level). Use shorter words, shorter sentences and
avoid jargon and acronyins. Simple language will help
your organization introduce itself to potential volunteers.
No one wants to work with a group whose newsletter is
indecipherable. If you have a message that must be sent by
newsletter and must be long, break it into separate chunks
or place only the critical parts in the newsletter and post
the rest on your website. Put a note in the story directing
reaclers there. If you can't afford color, then use the next
best thing: lots of white space. Professional publishers use
open space to make the newsletter look bright, light, and
easy to read.

Special Activities

Sometimes something a little out of the ordinary can
get the attention of otherwise distracted residents. These
events offer the chance for residents to learn about their
community and the resources and organizations within it.
Special activities can inform people and get their atten-
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tion about cormnmunity issues. For
example, one municipality sponsors a
“Night Out for Public Safety,” and it
is mandatory for elected officials in
that municipality to attend to
circulate and talk with residents.

If You Have the Money

For larger organizations with
resources, printing an annual
“consumer guide” to the issues you're
coricerned about can be a good way
of educating the public, keeping your
membership informed and recruiting
new members. Such a guide should
be sent not only to interested people, but also elected
officials and news media. This builds your credibility with
elected officials and news media and encourages them to
contact you for information about your issue.

The guide could contain many other ideas suggested
here, such as a talent bank application and a form for
people to volunteer or join your organization. And of
course, be sure to devote resources to design, print and
mail an attractive guide.

The printed guide could also provide information about
your website. Today, many organizations are printing less
and putting more on their websites. Which option works
best for your organization is something that you should
decide after talking with your residents or members.

Staying in Touch with the Public Via the News Media
If you want to have consistent news coverage, you need
to have a plan and processes in place — a Media Manage-
ment Plan (MMP). A Media Management Plan is a
written document that summarizes how your organization
handles relations with the news media. It assigns roles to
people, establishes processes for what happens during a
media contact and provides guidance for getting the best
coverage. Just like any other long-term undertaking,
planning now will pay off later. If you don't have a plan,
your media relations will be chaotic and sporadic and you
will lose much of your effectiveness.
The main parts of a Media Management Plan are:
1. an organizational chart identifying individuals and
their responsibilities;
2. how-to information on handling routine media
inquiries and requests (the news media calling you for
information or you calling the media for coverage); and
3. how-to information on writing a news release or
advisory to get the word out about what you are doing.
The MMP needs to be revisited every year to evaluate
its effectiveness and tweak it based on lessons learned.
Contact person: Ideally, one person in your organization
should be responsible for carrying out your MMP. Report-
ers are like everyone else: they're busy and they can't keep
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If your organization is small or
volunteer-run, you should still have a
point person for news media contact.

everything in their heads. So they
like to have one contact person at
an organization. That contact
person is the one they call if they
want to get information from the
organization. If the contact person
does not have the information that
the reporter wants, or if he/she is
not the best person to provide the
information, then the contact
person refers the reporter to the
right person.

This job is often given to the
person in charge of public relations.
Don’t make the mistake of assigning
the job to someone who is already too busy or who has no
knowledge of the news media. The contact person must
understand how the news media work: points of view,
deadlines, newsroom hierarchy and other such topics.

The contact person should also be frequently available
so the reporter can get in touch when needed. Nothing
drives a reporter crazy faster than when a designated
contact person is never available. Ideally, the contact
person will trust a reporter with a home phone number,
cell phone number, and email address. The potential
inconvenience of a late-night or dinnertime call is offset
by the importance of being available to reporters. If your
organization is unavailable to comment on a story or
defend itself, the reporter will turn to another source —
and having another organization speak for your organiza-
tion can lead to many problems. This works in reverse,
too. If you find a reporter at a news organization that you
like and trust, make him or her your contact person for
the news organization. Have your contact person call him
or her when you have a question or need to know where
to send your news release or news advisory. Build a
relationship.

If your organization is small or volunteer-run, you
should still have a point person for news media contact.
Often in smaller organizations, this will be a person in an
involved, leadership role such as a chairperson or director.

Official spokespersorn: Some organizations like to control
information more than others. If you want greater control
over the information that flows out of your organization
and to the news media, designate someone as the
organization’s official spokesperson. Everyone in the
organization, including the contact person, should
understand that only the official spokesperson talks to the
news media. Even the contact person is prohibited from
giving out information. All the contact person does in
this case is direct the reporter to the right place..

Often the official spokesperson is an executive director
or vice president, but it could be any experienced. knowl-
edgeable and readily available person in your organization.
Even in small organizations, it makes serise to have one
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person speak for the organization. It ensures a consistent
message getting out to the public and minimizes the
chances that a joking comment will be widely dissemi-
nated and misunderstood, putting your organization in a
bad light. This position is particularly important if there
is a crisis, as a member of your organization who is
untrained in media relations might feel threatened by
news media attention if something negative is being
reported about your organization. A defensive, or worse,
counter-attacking comment rarely results in positive
public perception.

News release coordinator: This person handles outgoing
news releases and tracks their progress. The news release
coordinator does not necessarily write the news release,
but might do the proper formatting and printing. Who
writes the release is up to each organization, but usually it
is best if the person most knowledgeable about the topic
writes the release. In smaller organizations, it is entirely
possible that one or two people will share all three of
these roles: spokesperson, contact and news release
coordinator. The number and training level of your
organization's members will determine the best arrange-
ment for your organization.

News releases: A well-written news release is much more
likely to be published or made into a story. Here are a few
tips for making news releases interesting and publishable.

» Have a "hook” - something interesting or unusual and

timely. Put that in the first. paragraph. If you don't have

a hook, don’t expect coverage. Organization anniversa-

ries, new personnel, conferences, receiving grants and

new partnerships are all good hooks.

*» Spelling and editing count toward your credibility.

Get them right every time.

- Have the name, title, phone number and email of the

contact person on the news release.

+ Keep it to one page. If it runs longer, cut unnecessary

information until it fits onto one page. Keep your

writing tight, brief, factual. Any sentence over about 15

words should be chopped into two or more senterces.

One thought per sentence; one idea per paragraph.

 Provide all the facts: Who, what, when, where, why,

how much, who cares? Think about who will care the
most about your information and write the release to
appeal to that audience. In any case, write your release
to be easily understandable by an average sixth-grade
student. Use summaries and simplifications on complex
topics.

* Fax it or mail it to the newsroom. Call one day later

to find out its fate.

General pointers for using the news media for commu-
nication.

« Put your Media Management Plan in writing, at least

in outline form. Update it once a year, such as at a

regular annual meeting or conference. When people
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leave or depart the organization. you might have to
reassign roles.

* Everyone in the organization should be familiar with
the Media Management Plan and have access to a copy
in printed or electronic form.

* Fach organization has to make its own decisions about
how to encourage (or enforce) the writing of news
releases on a regular basis (monthly or quarterly.)

¢ For routine, regular events, such as open houses, the
duty of writing the news release can be rotated or
assigned to one person.

Periodic Review

No matter what communication processes you use, you
should review them periodically. Audits and surveys might
show that your most expensive communication method
(say, an annual printed directory) is also your least
effective. Could that money be better spent elsewhere?
One organization contacted for this guide surveys its
members to see what they are reading, how often and how
much time is spent on each communication piece. Those
channels with high costs and minimal member attention
are revised or discarded. For example, a newsletter ihat is
not read when it arrives via the mail could be put online
and a postcard mailed to remind members when the
content changes. Or the printed newsletter could be
changed to an email version.

CONCLUSION

A more engaged citizenry can lead to better organiza-
tional decisions, more efficient resource allocation,
reduced conflict, and enhanced quality of life for commu-
nity residents.

However, getting all the pieces in place to get citizens
involved and make. their experiences positive can be
daunting, take considerable time and resources, and
involve significant organizational risk.

The suggestions and ideas included in this guide provide
a starting point for you and your organization in enhanc-
ing'your citizen engagement efforts.
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Memorandum
City Manager’s Office

TO: Mayor Penn and Members of City Council
THROUGH: Gary Sears, City Manager

FROM: Michael Flaherty, Deputy City Manager
DATE: March 21, 2012

SUBJECT: Museum of Outdoor Arts — Annual

The Museum of Outdoor Arts (MOA) is required by the terms of their Governmental Agreement
and Sublease with the City of Englewood and the Englewood Environmental Foundation to
provide a report to the City describing the programs provided and cost incurred during the
preceding year of the agreement with respect to all programs provided at CityCenter Englewood.
A copy of the required report is attached.

Rodney Lontine, Chief Operating Officer for MOA, will be present at the City Council Study
Session on March 26 to review MOA 2011 programming and to answer questions that Council
may have.




March 05,2012

Mr. Michael Flaherty

Deputy City Manager
City of Englewood
Englewood, Colorado 80110 M“%ELM‘

oF Outpoor

ARTS

Re: MOA - Englewood Programming 2011

Dear Mike:

Please accept this letter as the Museum of Outdoor Arts (MOA) 2011 report for programming provided
by MOA as per section 17.2 (i) of our Governmental Agreement and Sublease:

MOA had $1,886,820 of operating expenses in 2011.

The Museum of Outdoor Arts (MOA) is unique in the City of Englewood and among only a few such
places in the world. By placing its multi-million dollar outdoor art collection across the community,

in civic sites, and other places that the public visits, MOA brings the residents of Englewood face to
face with art in settings where they can touch the art, climb on it, and view it from all angles. MOA

lets people meet and experience art (perhaps unintentionally and by surprise) on their own territory. For
example, any visitor to the Englewood Public Library or to the Englewood city offices will encounter art
from the MOA collection.

Unlike many museums, MOA neither sells memberships nor charges admission to the majority of its
programs. Advertising and marketing dollars are targeted and spent to ensure that all groups and
populations in the City are aware of the programming offered at MOA. MOA presents, free of charge,
culturally diverse world-class art exhibitions and performances to children and families who might not
otherwise have the opportunity to experience such programming.

With the help of the city of Englewood, MOA continues our commitment to provide quality art
installations, collaborative performances, education programs, and world-class art exhibitions that appeal to
the diverse population of Englewood. City funding ensures that MOA events and programs can be offered
free of charge and will be open and accessible to the public. MOA successfully presented four (4) world-
class art exhibitions, and two (2) sight and sound exhibitions in MOA's state-of-the-art Sound Gallery. In
addition MOA also hosted and presented the 2011 Design & Build™ program, Englewood Calendar Art
Exhibition, Denver Arts Week event, and two (2) Colorado Public Television MOA Documentary airings.
MOA purchased and installed four (4) new public art installations in 2011, and maintained our multi-
million dollar outdoor sculpture collections at Englewood CityCenter. MOA spends on average $200,000
annually on maintaining and expanding this collection. :

DESTINATION ART

1000 Englewood Parkway Suite 2-230 Englewood Coiorado 80110
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In each of these cases, these activities are offered free of charge and are open to the public. Thousands of
Englewood citizens enjoy and are exposed annually to MOA programming. The city of Englewood’s
contribution represented 5% of MOA’s 2011 operating budget.

EVENTS AND ACQUISITIONS

1/1/11 - 12/31/11 - PERMANENT OUTDOOR SCULPTURE INSTALLATIONS

MOA - ENGLEWOOD CITYCENTER

1/4/11 - 5/28/11
6/25/11

6/26/11 - 12/31/11
6/26/11 - 9/30/11
6/26/11 - 11/11/11
11/30/11 - 12/31/11
8/10/11

8/11/11 - 12/31/11
2/127/11

4/6/11

11/16/11 - 12/31/11
10/26/11 - 11/25/11
11/5/11

EXHIBITION, "Nick Bantock a Retrospective"

OPENING - Event /Performance, "Light Supply”

EXHIBITION, "Light Supply"

ATRIUM - EXHIBITION, "Shared Joys and Sorrows"

Sound Gallery — EXHIBITION, "Color of Sound III"

ATRIUM - EXHIBITION, "Snowflakes"

Outdoor Gallery OPENING, Design & Build 2011 "Mandus Lux"
Outdoor Gallery — EXHIBITION, Design & Build 2011 "Mandus Lux"
Colorado Public Television, MOA Documentary

Colorado Public Television, MOA Documentary

Sound Gallery — EXHIBITION, "Open Mix"

ATRIUM - EXHIBITION, "Englewood Calendar Art"

SPECIAL EVENT - "Night at the Museums", Denver Arts Week

ACQUISITIONS & INSTALLATIONS

Lonnie Hanson, "Fiddler's Sunset”, 20’ X 20’ Painted Mural
Lonnie Hanson, "Wild Yucca", Mixed Media - Outdoor Sculpture
Nick Bantock, “The Forgetting Room”, Canvas Painting

Design & Build, “Mundus Lux, Mixed Media - Outdoor Sculpture

Please call me if you need any additional information.

Thank you for your support.

Sincerely,

THE MUSEUM OF OUTDOOR ARTS

Rodney N. Lontine
COoO

DESTINATION ART
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MEMORANDUM

TO: Mike Pattarozzi, Fire Chief
FROM: Lance Smith, Chief Building Official
DATE: March 20, 2012

SUBJECT: Additional Information on Hotels/Motels

The following requirements are from the 2006 IPMC that is part of Ordinance 49, Series of 2007. This
code defines the responsible person when a structure has a rodent or insect infestation.

2006 INTERNATIONAL PROPERTY MAINTENANCE CODE

SECTION 308
EXTERMINATION

308.1 Infestation. All structures shall be kept free from insect and rodent infestation. All structures in which insects
or rodents are found shall be promptly exterminated by approved processes that will not be injurious to human
health. After extermination, proper precautions shall be taken to prevent reinfestation.

308.2 Owner. The owner of any structure shall be responsible for extermination within the structure prior to renting
or leasing the structure.

308.3 Single occupant. The occupant of a one-family dwelling or of a single-tenant nonresidential structure shall be
responsible for extermination on the premises.

308.4 Multiple occupancy. The owner of a structure containing two or more dwelling units, a multiple occupancy, a
rooming house or a nonresidential structure shall be responsible for extermination in the public or shared areas of
the structure and exterior property. If infestation is caused by failure of an occupant to prevent such infestation in the
area occupied, the occupant shall be responsible for extermination.

308.5 Occupant. The occupant of any structure shall be responsible for the continued rodent and pest-free condition
of the structure.

Exception: Where the infestations are caused by defects in the structure, the owner shall be responsible for
extermination.




- http://www.cdphe.state.co.us/cp/bedbugfaq.htm]
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COlOI‘adO Welcome to...

Colorado Department
of Public Health
and Environment

Frequently Asked Questions About Bed Bugs

Where do bed bugs come from ~ are they a sign of dirty conditions?

Bed bug infestations are not directly related to sanitation levels. However, excess amounts of ¢lutter in and around beds and sleeping
areas will offer bed bugs numerous places to hide near potential blood meals. Bed bugs can enter the cleanest of homes by way of
luggage or clothing during travel. They can also be found on used furniture, which Is why it is a good idea to thoroughly inspect (and
dismantle if possible) any piece of used furniture prior to bringing it into your home. Since bed bugs can migrate to adjacent rooms
through cracks, holes, and outlets in walls, infestations in multi-home buildings, such as apariment buildings, are most common.

How do | know | have bed bugs?

Bed bugs are smal, wingless, flat insects that are similar to ticks in appearance. Initially they are clear and as they get older they
become darker in color, Bed bugs feed on the blood of people and animals and are most active at night. Therefore, when looking for
evidence of bed bug infestation it is best to concentrate on areas in and around the bed or sleeping areas. However, as bed bug
populations increase they may migrate to adjacent areas or to nearby rooms through small holes in the walt. Signs of a bed bug
infestation include:

- reddish or brownish fecal spots on bed linens, mattresses, and adjacent walls and baseboards

- a musty, sweetish odor

- smali, itchy, red welts on the skin

if you suspect the presence of bed bugs, a licensed pest control operator should be notified so your home can be inspected. the insects
can be identified, and an extermination plan can be formed.

What is the life cycle of a bed bug?

Female bed bugs will l[ay eggs in small batches consisting of 2 to 5 eggs and can lie between 1 to 5 eggs per day. Typical sites for egg
laying include crevices and folds in mattresses, in the joints of bed frames, behind wallpaper, and along baseboards. Eggs hatch in 6 to
10 days and nymphs develop into adults in approximately a month and a half. However, nymphs require a blood meal prior to each molt
to reach full adulthood. An adult bed bug typically lives about nine months and can survive cold temperatures and periods of starvation
for many months at a time.

What will a bite look like?

When a bed bug feeds on the blood of a person or animal, saliva is injected into the bite wound, which contains proteins that often
cause some form of an allergic response from the host. The severity of this allergic reaction varies greatly, and some people may not *
realize they have been bitten at all. However, most people experience some leve! of inflammation, swelling, reddening, and itchiness at
the bite site. There is nothing unique about the bed bug bite, which is why the detected presence of the bugs themselves is needed for
diagnosis of a bed bug infestation.

Where do bed bugs like to hide?

Bed bugs like to hide in very discreet, dark, small spaces. Since they feed at night, they are generally found in and around the bed or
sleeping areas, though they can migrate to other areas of the room or from room to room through cracks and holes in the wall. Areas to
look for bed bugs include:

- beds {including the seems and crevices of the mattress and box springs)

- headboards

- blankets and clothing under the bed

- carpets and baseboards

- creases of curtains

- inside drawers

- behind picture frames and wall paper

- cracks and outlets in walls

How do you get rid of bed bugs?

Getting rid of a bed bug infestation involves a combination of cleaning, room-modification, and insecticide administration by a
knowledgeable, licarised pest control operator. Insecticide treatments may need to be applied more then once to kill bugs that have
hatched from eggs (which are not killed by insecticides) and adult bugs that may have been missed during previous treatments.
General recommendations for addressing a bed bug infestation include:

Contact a licensed pest control operator who is experienced and knowledgeable in the inspection, identification, and extermination
process of bed bugs. The Colorado Department of Agriculture at 303.239-4146 can provide a list of licensed pest control operators.
Using insecticides on your own can be dangerous, ineffective, and may even spread the infestation.

- IIf you live in an apartment buildirig or are a tenant in your home, contact your landlord or property manager to discuss a treatment
plan.

20712012
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- Launder all sheets, bedding. towels, and clothing that may have been in contact with the areas where bed bugs have been identified.
It is a good idea fo handle these materials carefully and put them in a bag as they are moved to the washing machine, as to avoid any
accidental spread of the bugs. The high heat associated with drying is sufficient enough to Kill the bed bugs. Once everything has been
washed and dried, place the items away from known infestation sites and in a tightly closed bin or bag to prevent re-infestation.

- Vacuum your home, paying particular attention to the areas where infestation has been identified. Use a vacuum attachment to reach
corners and crevices. This should be done after an initial inspection and once a waek there after for several months.

- If possible, carefully dispose infested mattresses, box springs and other furniture. These items should be properly disposed of, as
leaving them out on the street without properly treating them may allow the infestation to spread. It is best to carefuily clean/vacuum
these items and place them in large bags before moving them.

- If the item cannot be disposed of, carefully dismantle, vacuum, and wash and scrub the item. Mattresses, pillows, and other items may
then be enclosed in zippered bags after cleaning them, which will prevent re-colonization of bed bugs on these items.

- Search your homes for cracks and possible entry points in the walls and seal them with a high-quality, silicone-based sealant.

Is it safe for me to return to work if | have a bed bug infestation in my home?

Although it is possible for bed bugs to be spread through clothing, it is very unlikely. Provided you have followed the suggested
measures for eliminating an infestation, particularly the washing of clothing and bedding and keeping them in a secure place, it is safe
for you to continue going to work. If you feel comfortable sharing your situation, it may be wise to alert your co-workers so they can be
aware of their surroundings and watch for signs of bed bugs. Bed bug infestations often begin in multi-person dwellings, which could
include office buildings.

Why are they so hard to kill?

Bed bugs are extremely small and can easily hide and burrow in tiny, narrow spaces, such as cracks in the wall, efectrical outlets, and
joints in furniture. Although they cannot fly, they move very quickly and routinely travel from their hiding place to a blood meal in one
night. Since they are active primarily at night, they are difficult to detect during the hours peaple are generally awake and alert. In
addition, bed bugs may remain dormant for long periods of time if blood meals are not available or if temperatures drop. Bed bugs that
remain inactive and in hiding for an extended period of time may not be initially killed by insecticides, as treatment is most effective
when the insecticide directly contacts the bed bug. The majority of available insecticides are also ineffective against eggs, so repeated
applications are generally required to kill the bugs that have hatched from the eggs and the adult bugs that may have been missed
during previous treatments. Recent evidence also suggests they may be able to sense and avoid certain chemical agents, such as
cleaning detergents.

Do bed bugs transmit disease?

There is currently no evidence indicating bed bugs are capable of transmilting pathogens causing infectious disease in humans.
However, some individuals may have moderate to severe allergic reactions to proteins found in bed bug safiva, thereby increasing
inflammation and itchiness of the bites. Excessive scratching of bite marks may also cause secondary infections.

Why does the state heaith department not consider bed bug infestations a “public health" problem?
Neither the communicable disease division nor the environmental health and sustainability division of the state health department
investigates bed bug outbreaks because there is no evidence that bed bugs transmit diseases to humans.

Who Is responsible for getting rid of the bed bugs?

The state health department can offer guidance on the prevention and elimination of bed bugs but is not responsible for mandating
tenant/landlord issues in regards to legal and cost issues associated with bed bug infestations. The local environmental heaith
departments may be able to provide more specific suggestions on local agencies and organizations involved in landlordftenant and
housing issues. Organizations involved in housing regulations and tenant/landiord mediation include:

State of Colorado Community Housing Services Inc.
http:/Awww.chsico.org/
303-831-1750

Denver County Environmental Health and Housing
720-865-3200
* * This group assists Denver County residents only.

Jefferson County, Colorado, Landlord Tenant Issue Line 303-237-0230
* This group assists Jefferson County residents only.

Back to Division of Environmentat Health and Sustainability main page

Colorado Department of Public Health and Environment
Division of Environmental Health and Sustainability
4300 Cherry Creek Drive South

Denver, Colorado 80246

hitp://www.cdphe.state.co.us/cp/bedbugfaq.html B 2/7/2012




MEMORANDUM

TO: Mayor Pernn, members of City Council
THROUGH: Gary Sears, City Manager

FROM: Michael Pattarozzi, Fire Chief

DATE: March 22, 2012

RE: Hotel/Motel Associated Expenses

Below is a summary of the responses to the four motels in Englewood during the
calendar year 2011. The Fire Department estimates the cost of providing service at an
hourly rate of $147 for an engine and the associated personnel, and $67 for a medic
unit. An estimate of 30 minutes per call was used in calculating the costs associated
with responses to the motels.

Wright Motel, 3020 S. Broadway 6 calls $678
4U Motel, 3850 S. Broadway 7 calls $791
Holiday Motel, 4475 S. Broadway 33 calls $3,729
Lucky U Motel, 4575 S. Broadway 40 calls $4,520
Total $9,718

The Building and Safety Division’s expenses associated with the motels are estimated to
be less than $100 for 2011.

If you have any questions, please contact me.




City of Englewood
Department of Finance

and Administrative
Services

Memorandum

To: Mayor Randy Penn and City Council

Through: Gary Sears, City Manager

From: Frank Gryglewicz, Director of Finance and Administrative Services
Date: March 20, 2012

Re: Information for the March 26, 2012 Study Session

Attached is summarized information regarding the licensing requirements for motels/hotels in
various cities. This information is provided for Council’s use at the March 26, 2012 Study

Session.

Attachments




City

License type for Hotel/Motel/Lodging/ Accommodation Fee Application Lodger's tax Renewal
Arvada Business License in Addition to Sales and Use Tax License No Yes| 2% of Total Gross Sales No
Aurora General Business License Encompasses Sales and Use Tax $36.25 Yes 8% $36.25/2 Years
Boulder Accommodations License and a Sales and Use Tax License $25.00/$25.00 Yes Accomm- 7.5% No
Brighton Requires a Business License (for Service Only) OR a Sales Tax License $40.00 Yes $10.00/Annually
Broomfield Lodger's Tax License and Sales Tax License No Yes 1.60% No
Castle Rock Sales and Use Tax License $10.00 Yes No $10.00/Annually
Centennial Requires a Business License (for Service Only) OR a Sales Tax License $25.00 Yes No $25.00/2 years
Cherry Hills Village  [Do Not Have any Motels/Hotels (Mostly Residential with Six Commercial Properties) - - - -
Colorado Springs Sales Tax License and Lodger's Tax is Collected $15.00 Yes| 2% If less than 30 days No
Commerce City Accommodations Tax and Sales and a Use Tax License $20.00 Yes 4%|  $10.00/Annually
Denver Business/Lodging License in addition to a Sales and Use Tax License (See Box Below) *See Below Yes 10.75% * See Below
Edgewater Do Not Have Any Motels/ Hotels - - - -
Englewood Sales, Use and Lodger's Tax License $25.00 Yes 2% No
Golden
Greenwood Village [Sales, Use and Lodger's Tax License {510 fee for Occupation Privilege) $10.00 Yes 3% No
Lone Tree Sales, Use and Lodger's tax License $10.00 Yes 6%| $10.00/Annually
Lafayette Sales and Use Tax License No Yes 2% No
Lakewood Sales and Use Tax License $15.00 Yes No No
Littleton Sales and Use Tax License No Yes No No
Northglenn
Parker Sales and Use Tax License; (Lodger's Tax) $10.00 Yes 3%| $10.00/Annually
Sheridan Regular Business License ($215.00) and a Sales/Use Tax Lic ($10.00) $225.00 Yes No| $225.00/Annually
Thornton Sales and Use Tax License and a Lodging License No Yes 7% No
Westminster Business License in addition to Sales and Use Tax License No Yes Yes
Wheatridge Sales and Use Tax License that Encompasses a Lodging Tax $20.00 Yes 14.60%| $20.00/Annually
Denver- License Type: Business /Lodging License Annual

4-25 Rooms $100.00

26-50 Rooms $150.00

51-100 Rooms $200.00

101-200 Rooms $250.00

200 Or More Rooms $300.00

Denver-License type: Sales and Use Tax License including a Lodger's Tax Two Year
Prorated per two year period: January-June 2012 $50.00

June-December 2012 $37.50

January-June 2013 $25.00

June-December 2013 $12.00




City/lurisdiction Requirements Required Inspections Suspension/revocation

City & Cty of Denver Lodging Facility Application/ License Development Services Prostitution
Background Check Other state criminal statutes violations
Affadavit of Lawful Presence Denver Fire Dept Non traffic city ordinances violations
Guest Register (Title |l Chapter 33 Article I Division 1) {May not be granted renewal for a period of one year)
Zoning Environmental Health
Sales Tax License Used to do annually but {Given time to be compliant, if they do not, then court
with budget cuts and fines are imposed. Violations carry different
Denver Bldg and Fire Code now only inspect weight and fines up to $999.00, also up to one (1) year in jail).
{Chapt.33 Article I] Division 2 Sec 33-29 (a}(4) when a complaint Is

received, unless it is on
Colfax, then it is inspected

annually
City of Aurora Guest Register {Article V Sec.26-216, Sec 26-217) Building if constructed Non-compliance with License requirements
General Business license (encompases Sales Tax) Fire
City of Commerce City |Business License for hotel/motel room or accomodation services Zoning Delinquent in Sales and Use Tax
Sales Tax License Building Use for building has changed and not been approved

City does not have Fire

City of Englewood Sales, Use and Lodger's Tax License Building Non-compliance with Sales Tax/Licensing Requirements
Zoning Can deny based on current zoning
Wastewater
City of Sheridan Lawful Presence Affidavit Code Enforcement Hold put on the license until compliant in a timely manneror .
Sales Tax License Building Department brought into Municipal Court
Business License Fire Inspections

Detailed emergency contact information, including but not
limited to the name, address and telephone number

of a local manager or agent, alarm system monitoring
service provider and type of alarm, burglar, fire,

holdup or panic, maintained on the premises.

City of Castle Rock Sales Tax License Zoning Non-compliance with License requirements
Building
Fire
City of Boulder Business License-Accommodation License Zoning confirmation
Sales Tax License Building Non-compliance with License requirements
Guest Register: Hotel and Motel Registration 5-6-4{a){1) Fire
City of Westminster Business License-no cost Building
Sales and Use Tax License- no cost Zoning Non-compliance with License requirements
Fire

* Tri County Health Department was contacted and they only do inspections/visits when there is a complaint. They do not inspect otherwise.
* All Cities route their applications as we do, through the different Departments (Fire, Bldg, Zoning, etc)
* Fire Inspections are done annually through the Fire Department




MEMORANDUM

TO: Englewood City Council

FROM: Tom Brennan, Utilities Engineer
DATE: March 20, 2012

RE: Layton Closure for UV Project

Layton will be closed for the UV project at the Allen Filter Plant because it is the only access to
the site and the only area that can be used for staging and storing materials. The closure and
detour route will be advertised in advance and clearly signed. The closure is anticipated to be
from September, 2012 to October, 2013.

Chris Schultz is a project engineer with CDM. CDM is our consultant for the UV Project at the
Allen Filter Plant. Chris’ presentation will explain the regnlations driving the project and the
additional benefits associated with the addition of UV technology to the plant treatment process.




LAYTON AVE.
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To: Englewood City Council Members
From: Linda Olson

Re: Council Communications

Date: March 20, 2012

Attached is the email Mr. Gillit sent out to alert some of his constituents of the proposal
received for purchase of the Englewood Depot. I will be addressing this and raising some
questions during my allotted council member time at the end of study session on March
26,2012.

Thank you.



From: Rick Gillit-
Date: March 14, 2012 4:46:53 PM MDT
To:
Subject: From your City Councilman Rick Gillit - VERY IMPORTANT! PLEASE
READ AND REPLY!!!

Greetings everyone,

Some of you may have heard that the City of Englewood has decided to sell the
"Englewood Depot" for $50K. I wanted to pass some important information along and
ask for your comments. The Englewood Herald just wrote an article on this issue. To
read the Englewood Herald Article regarding the Public Hearing on this issue please click
Here! >>>

http://www.ourcoloradonews.com/englewood/news/public-hearing-set-on-englewood-
depot-sale/article f744a534-c7b4-53e8-ada8-8919a37da895.html

I'have told many of you I would send you emails when something important comes up
that I need to hear from you on and this is one of those issues. I need to know if you are
comfortable with the Sale of the Englewood Depot and the Land that it sets on (almost
1/2 Acre) at a price of $50K.

Please let me be clear on my stand, I am not in favor of having our City pillaged for the
sake of getting rid of the Depot. This has been, and hopefully will be, an important part
of our City's history. The only reason we are selling it at that price is that it was the only
offer the City received on the property.

Our Deputy City Manager Mike Flaherty said they were hoping for other offers but this
one was the only one that came in. I was "SHOCKED" to find out we never hired a
company to try and market the property for sale. It was "NEVER" placed in the service
that shows "Commercial'' property for sale. The City never Hired a Commercial
Realtor to try and get offers on the property. I find that very disturbing and think this
sale needs to be put on hold till we look at all options before selling one of the last
historical landmarks that our city has.

Just a note, the Land alone is worth over $125,000.00. Are we as a city so desperate to
rid ourselves of something that really costs us very little to maintain. I had given
numerous ideas in Executive session on what we could do with the Depot and the Land.
They did not move on any of the ideas. They just want to sell it and have someone else
take care of it.

Now it is your turn to voice your opinion. If no one chimes in, this property will be sold
for a measly $50K. What a deal for the Buyer!!! Here is what I need to know from you.
I need to know what you think about what we should be doing by letting me know how
you, as the ones I represent, want me to go forward on this.

1.) Should we sell it as is with the offer of $50K?



2.) Should we stop the proposed sale until we get a reasonable offer (I wanted at least
$180K)?

3.) Should we ask the City to keep it and find ways of making it useful for the
community?

4.) Give your idea of other options!

Please send me your comments but most importantly, come to City Council Meeting next
Monday, March 19th, at 7:30pm. Make sure when you get there to Sign in to speak if you
want to have us hear your comment. I truly need to hear from you on this.

Also, Mayor Penn has said that he has had no calls from citizens saying that they want to
keep or sell the Depot. If you want to keep or think it is a good idea to sell the Depot for

that low of a price, please call Mayor Penn at (720) 315-3915. He would appreciate your
comments!

I hope to see many of you on Monday Evening!!! Call me if you have any questions or
concerns. Also, make sure to read the Englewood Herald Article.

Please make time to let me know what you want me to do! If I hear from no one, I will
assume you are OK with selling it.

Best Regards,

Rick Gillit

City Council Member - District #4

Office: 303-762-2300

Direct: (303) 246-4780

Email:

Personal Web Page - www.EnglewoodCitizen.com
1000 Englewood Parkway

Englewood, CO 80110-2373
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